Individuals with defensive self-esteem score low on implicit measures of self-esteem (ISE) and high on explicit measures of self-esteem (ESE). Although there is some evidence about the consequences of defensive self-esteem, much of it is indirect and open to alternative explanations. Here, we offer direct and novel evidence regarding the implications of defensive self-esteem. Using a standard visual attention paradigm, Study 1 revealed that defensive self-esteem is associated with enhanced attention to defensiveness-related words. Building upon these results, Study 2 found that defensive self-esteem individuals reported particularly strong attitudes, across different operationalizations of attitude strength as well as different attitude objects. Study 3 examined the sensitivity of defensive self-esteem individuals to self-affirmation effects. The results revealed that self-affirmation was particularly effective for defensive self-esteem individuals in reducing actual-ideal self-discrepancies. Overall, the results provide novel and firm evidence that the combination of simultaneously low ISE and high ESE elicits defensiveness.
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and basic evidence appears particularly helpful in the face of recent doubts about the validity of some defensive self-esteem research (Bosson et al., 2008; Gregg & Sedikides, 2010) . For example, a meta-analysis by Bosson et al. (2008) revealed that narcissism (arguably a defensiveness indicator) was not elevated among individuals simultaneously low on ISE and ESE measures. This may simply indicate that there is little defensiveness to narcissism (Campbell, Bosson, Goheen, Lakey, & Kernis, 2007; Campbell & Foster, 2007) , but it can also question the conceptualization of defensive self-esteem. Accordingly, the current research considers more basic, as well as novel, implications of defensive self-esteem. We report three studies, each of which uses a different paradigm, but all converge in an important way: The combination of low ISE and high ESE is linked to various forms of self-defensiveness. Based on the notion that the concept of defensiveness should be more accessible among individuals simultaneously scoring low on an ISE measure and high on an ESE measure (Kernis, Lakey, & Heppner, 2008) , Study 1 tested whether defensive self-esteem is linked to heightened visual attention towards defensiveness-relevant words. Building upon these findings, Study 2 tested whether defensive self-esteem is associated with reporting strong attitudes. Finally, building upon Studies 1 and 2 results, Study 3 tested whether defensive self-esteem is relevant to understanding the efficacy of self-affirmation.
STUDY 1: HEIGHTENED ATTENTION TO DEFENSIVE-RELEVANT INFORMATION
To date, much of the evidence regarding the implications of defensive selfesteem has been only indirectly linked to the concept of defensiveness. This study goes beyond these preliminary demonstrations by assessing whether individuals
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The implications of defensive self-esteem 6 scoring low on an ISE measure and high on an ESE measure exhibit heightened attention to defensiveness-signaling information.
Past research has only considered how individual differences in explicitly measured self-esteem are relevant to attentional processes. Based on the idea that rejection is highly accessible among individuals reporting low ESE (Leary & Baumeister, 2000) , Dandeneau and Baldwin (2004) tested whether low ESE participants would exhibit an attentional bias for information relevant to rejection.
Using an adaptation of the emotional Stroop paradigm (Williams, Mathews, & MacLeod, 1996) , Dandeneau and Baldwin (2004) found that participants low in ESE displayed more Stroop interference on rejection words than on acceptance words.
In a similar vein, Gyurak and Ayduk (2007) tested whether rejection automatically elicits defensive physiological reactions among individuals low in ESE. Using a paradigm in which participants' eye-blink responses to startle probes were measured while they viewed paintings with rejection or acceptance themes, it was found that low ESE participants showed stronger startle eye-blink responses to rejection-related images.
The current study adapted a common attention paradigm developed by Roskos-Ewoldsen and Fazio (1992) . These researchers had participants view a computer screen that displayed (for 1500 ms) six objects arranged in a circle.
Participants' task was to notice as many of the objects as possible. Prior to completing the visual attention task, researchers assessed the accessibility of participants' attitudes toward each of the six objects in the array. Participants were more likely to notice objects for which they had relatively highly accessible attitudes.
Further, this visual attention effect occurred even when the experimental task did not require that participants pay direct attention to the objects in the display. The A C C E P T E D M A N U S C R I P T
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The implications of defensive self-esteem 7 current experiment adapted this paradigm, but used words (instead of photos) as stimuli. In each trial of the study, a set of words was presented on a computer screen for a short period. One of the words within each set was related to defensiveness. Our hypothesis was as follows. To the extent that defensive selfesteem increases responsiveness to defensiveness-related information, individuals low in ISE and high in ESE would be most likely to attend to defensiveness words (compared to individuals with other combinations of ISE and ESE).
1
Method

Participants
Eighty undergraduate students (76 females, 4 males; mean age = 19.5 years, SD = 1.2 years) from Cardiff University participated in return for course credit.
2
Materials
Measures of self-esteem. The implicit measure of self-esteem was the Single Item Name-Liking measure (Gebauer, Broemer, Haddock, & von Hecker, 2008) . Participants responded to the item "How much do you like your name, in total?" (1 = not at all; 9 = very much). Past research has demonstrated the reliability of this measure. For example, the name-liking measure has high test-retest reliability (r = .85; Gebauer et al., 2008) . These researchers also demonstrated evidence of validity in a number of ways. For example, the name-liking measure is correlated with other implicit measures of self-esteem (e.g., name-letter and IAT measures), and the name-liking measure has replicated effects previously found using the name-letter task and the self-esteem IAT (Cai, Sedikides, et al., 2011; Gebauer et al., 2008 ).
The explicit measure of self-esteem was the Single Item Self-Esteem measure (SISE; Robins, Hendin, & Trezesniewski, 2001) . Participants responded to A C C E P T E D M A N U S C R I P T
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Past research has established the reliability and validity of this measure. For example, this measure has been found to possess stability over time, and scores on the SISE are highly convergent with scores on the Rosenberg Self-Esteem Scale (Gebauer et al., 2008; Robins et al., 2001; Ross & Wilson, 2002) .
Task stimuli. Each trial of the visual attention task involved the simultaneous presentation of four words. One word within each trial was related to defensiveness (e.g., defensive, egotism, fragile, guard, shield), one word was related to positivity (e.g., delight, good, happy, like, positive), one word to negativity (e.g., angry, dislike, gloomy, hate, negative), and a final word was neutral in valence (e.g., table, thread, tree, stone, window). The selection of the defensive words was informed by terminology used in recent research regarding defensiveness (Feldman Barrett, Williams, & Fong, 2002; Jordan et al., 2003 Jordan et al., , 2009 ) as well as the literatures on attitude functions and attitude strength (Maio & Olson, 2000; . The remaining stimuli were informed by examining existing research that has explored individuals' reactions to positive and negative words (Diener & Emmons, 1984; Dijksterhuis & Aarts, 2003; Russell & Carroll, 1999) .
Procedure
Participants took part individually or in small groups and first completed the visual attention task. They were told that they would see a series of words presented on a computer screen, and that for each individual trial they were to notice as many words as possible. In each trial, four words were presented simultaneously in a diamond shape, with a trial presentation time of 300ms. 3 The position of the word types was randomized across trials. After each trial, participants were given approximately 10 seconds to write down the words that had A C C E P T E D M A N U S C R I P T
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The implications of defensive self-esteem 9 appeared. There were 30 separate trials in the task. After completing a distracter task, participants completed the ISE and ESE measures, which were presented in a counterbalanced order alongside other filler questions assessing a range of personality traits. Debriefing concluded the experimental session.
Results
Preliminary Analyses
Consistent with past research on the name-liking measure (see Gebauer et al., 2008) , we obtained a moderate positive correlation between scores on the implicit and explicit measures of self-esteem, r(80) = .39, p = .01.
Main Analyses
We created a score for each participant representing the difference between the total number of defensive words noticed and the average of the number of positive, negative, and neutral words noticed. Thus, a positive score on this index represents a relative advantage in noticing defensiveness words. We then used this score as the dependent variable in a multiple regression. We entered the ISE and ESE measures, both standardized, along with their interaction, as predictors (Aiken & West, 1991) . As expected, the only significant effect was the ISE x ESE interaction, β = -.23, p = .05. As seen in Figure 1 , there was a significant advantage for noticing defensiveness words among low ISE and high ESE participants. Simple slope analyses revealed that low ISE and high ESE participants were more likely to notice defensive words compared to participants high in both ESE and ISE, t(76) = 2.18, p = .03, and participants low in both ESE and ISE, t(76) = 2.14, p = .03.
Discussion
Contemporary conceptualizations of self-esteem (Bosson et al., 2003 , Koole & Pelham, 2003 Jordan et al., 2003 Jordan et al., , 2009 ) have devoted considerable attention to 
STUDY 2: ATTITUDE STRENGTH
Building upon the results of Study 1, Study 2 addressed whether individuals with defensive self-esteem report particularly strong attitudes. The concept of attitude strength is at the forefront of research on the psychology of attitudes.
Strong attitudes differ from weak attitudes in several important ways; they are more persistent over time, more resistant to change, more likely to guide information processing, and more likely to guide behavior . To the extent that defensive self-esteem is associated with heightened attention to defensiveness-relevant information, defensive self-esteem individuals should report stronger attitudes compared to other combinations of ESE and ISE, because
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Self-Esteem and Attitude Strength
Various strands of research have indirectly assessed the degree to which scores on explicit measures of self-esteem are associated with outcomes relevant to attitude strength. For example, Rhodes and Wood (1992) conducted a metaanalysis that tested whether ESE scores were related to persuasion. These researchers found that individuals with moderate self-esteem were more likely to be persuaded than individuals with either high or low self-esteem. Rhodes and Wood (1992) explained their findings in terms of McGuire's (1968) reception-yielding model, arguing that individuals low in explicit self-esteem would be less likely to receive (i.e., attend to and comprehend) the contents of a persuasive message, whereas individuals high in explicit self-esteem would be less likely to yield to the contents of a persuasive message.
More recently, Briñol and Petty (2005) discussed the role of explicitly measured self-esteem within the Elaboration Likelihood Model of persuasion (ELM; Petty & Cacioppo, 1986; Petty & Wegener, 1999) . Briñol and Petty argued that, under low processing motivation, individuals high in self-esteem should be more resistant to change, because they are likely to perceive their opinion to be as good as (or better than) that of the message source. In contrast, under high processing motivation, high self-esteem can either lead people to engage in thinking that is consistent with their initial attitude or it can alter the confidence that people have in the validity of their thoughts in response to the message. In support of this view,
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Briñol and Petty (2005) reported a study in which participants read and generated thoughts about a strong or weak persuasive message before indicating their selfesteem and attitude. As expected, results indicated that a strong message elicited greater attitude change among those high in self-esteem, whereas a weak message elicited greater attitude change among those low in self-esteem.
A small literature has addressed how implicit and explicit self-esteem jointly impact phenomena relevant to attitude strength. Bosson et al. (2003; Study 1) found that participants low on ISE and high on ESE displayed greater unrealistic optimism compared to participants simultaneously high on ISE and ESE.
McGregor, Nail, Marigold, and Kang (2005) found that individuals low on ISE and high on ESE responded to self-threat by perceiving greater social consensus for their beliefs. Similarly, McGregor and Marigold (2003) found that, when under selfthreat, defensive self-esteem individuals reported less ambivalent attitudes toward capital punishment and abortion. More recently, Schmeichel and colleagues (2009) found that mortality salience increased esteem-enhancing responses among individuals scoring low on ISE and high on ESE. Taken together, these findings are consistent with the broader idea that the combination of scoring low on ISE and high on ESE is associated with holding particularly strong attitudes in general.
We evaluated the hypothesis that defensive self-esteem would be associated with reports of strong attitudes in two ways. First, we tested how implicit and explicit self-esteem were related to a variety of attitude strength indicators for a single attitude object. Second, we tested how implicit and explicit self-esteem were related to the accessibility of participants' attitudes across diverse objects.
Method Participants
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Seventy undergraduate psychology students (61 females, 9 males, mean age = 19.2 years) from Cardiff University participated in return for course credit.
Materials
Measures of self-esteem. The measures of self-esteem were the same as those used in Study 1.
Attitude strength measures. We operationalized in three ways the strength-related properties of participants' attitudes toward the issue of nuclear power. We tested this topic because British respondents have moderately strong attitudes about it (Poortinga, Pidgeon, & Lorenzoni, 2006) ; as such, we would be less likely to encounter ceiling or floor effects.
Extremity. We assessed extremity with two items. The first was "How extreme is your attitude toward nuclear power?" (1 = not at all extreme; 9 = very extreme; Wegener, Downing, Krosnick, & Petty, 1995) . We derived the second item from the question "What is your general attitude toward nuclear power?" (1 = extremely negative; 9 = extremely positive). We computed an extremity score by taking the absolute difference between the participant's response and the scale midpoint.
Ambivalence. A first measure of ambivalence tapped subjective ambivalence and was based on participants' responses to the items "I have strong mixed emotions both for and against nuclear power" and "I do not find myself torn between the two sides of the issue of nuclear power; my feelings go in one direction only"
(reverse-scored; Wegener et al., 1995) . Responses to both items were made on a nine-point scale (1 = strongly disagree; 9 = strongly agree) and were combined to form a single index of subjective ambivalence, with a higher score representing nonambivalence (α = .77). A second measure of ambivalence was based on Kaplan's
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Accessibility. One measure of accessibility was "How quickly and easily do thoughts about nuclear power come to mind?" (1= with great difficulty; 9 = extremely easily). A second measure used the response latency methodology developed by Fazio and colleagues (Fazio, 1995; Fazio, Sanbonmatsu, Powell, & Kardes, 1986) .
Using DirectRT software (Jarvis, 2008), participants completed a five-block task that included eight attitude objects. The attitude objects were nuclear power, terrorism, gun crime, religion, blood donation, abortion, alcohol, and television. Each block assessed participants' attitude-accessibility as well as their attitude itself. For each attitude object, the response latencies across the blocks were averaged. For the sake of parsimony, a single accessibility score was computed by averaging across attitude objects, and these data were analyzed separately from the items assessing attitudes toward nuclear power.
Procedure
Participants were provided with a questionnaire that started with basic information about nuclear power. They then responded to a questionnaire that included the paper-and-pencil attitude strength items, demographic items, and personality questions (including the measures of ISE and ESE, which were presented in a random order). Next, participants completed the response latency accessibility measure on a PC.
Results
Preliminary Analyses
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Consistent with Study 1, we found a moderate positive correlation between scores on the implicit and explicit measures of self-esteem, r(70) = .38, p = .01.
Main Analyses
Attitude strength for nuclear power. We computed correlations among the paper-and-pencil measures of extremity, ambivalence, and ease of accessibility of participants' attitude toward nuclear power. Because responses to the items were highly correlated, we standardized and combined them into a single index (α = .71).
4
We conducted a simultaneous regression on the attitude strength index. We entered the ISE and ESE measures, both standardized, along with their interaction, as predictors. The regression revealed a significant main effect of the ISE measure, β = -.29, p = .02. More importantly, this effect was qualified by a significant ISE x ESE interaction, β = -.29, p = .02. As can be seen in Figure 2 , the strongest attitudes were reported by defensive self-esteem individuals. Single slope analyses revealed that high ESE and low ISE individuals reported stronger attitudes compared to individuals high in both ESE and ISE, t (67) = 3.34, p = .001, and individuals low in both ESE and ISE, t (67) = 2.49, p = .01.
Attitude accessibility across objects. We conducted a simultaneous regression on attitude accessibility scores. We entered the standardized ISE and ESE measures, along with their interaction, as predictors. The regression revealed a significant ISE x ESE interaction, β = .31, p = .02. As can be seen in Figure 3 , the most accessible attitudes were reported by defensive self-esteem individuals.
Single slope analyses revealed that individuals with low ISE and high ESE exhibited more accessible attitudes compared to individuals high in both ISE and ESE, t (67) = 1.71, p = .09, and individuals low in both ISE and ESE, t (67) = 2.05, p = .04.
Discussion
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The aim of this study was to examine the role of defensive self-esteem in attitude strength. Based on extant research and the results of Study 1, we hypothesized that defensive self-esteem individuals would report strong attitudes.
The results were consistent with the hypothesis, when examining multiple 
The implications of defensive self-esteem 17 heightened history seems particularly plausible for at least two reasons. First, defensive self-esteem individuals arguably are particularly fine-tuned in detecting threat (Study 1) and they should also be particularly sensitive in perceiving a situation as threatening (Bushman & Baumeister, 1998; Sandstrom & Jordan, 2008) .
The resultant repeated use of strong attitudes as self-defensive devices among defensive self-esteem individuals might then over time render these strong attitudes habitual (Verplanken, Friborg, Wang, Trafimow, & Woolf, 2007) . That is, defensive individuals may develop strong attitudes under self-threat, but then, due to repeated practice, cling to these strong attitudes even when the acute threat has faded. This reasoning converges with consistency theories of attitudes, beliefs, and values (Festinger, 1964; Maio & Olson, 1998) .
STUDY 3: SELF-AFFIRMATION PROCESSES
Study 3 applies the insights gained from the first two studies, in an attempt to better understand how defensive self-esteem might be related to self-affirmation processes. Since its formulation, self-affirmation theory (Steele, 1988) In the present study, we add a personality dimension to self-affirmation.
Specifically, we examine whether the implications of self-affirmation differ as a
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The implications of defensive self-esteem 18 function of individual differences in implicitly and explicitly measured self-esteem. A large volume of research has provided evidence that self-affirmation reduces defensiveness (Sherman & Cohen, 2006; Sherman & Hartson, 2011) . Indeed, in their review on self-affirmation, Sherman and Cohen (2006, p. 185) emphasized that, through the process of self-affirmation "defensive adaptations can be reduced, or even eliminated." To the extent that self-affirmation impacts defensiveness, it follows that individuals with a proclivity to attend to defensive information and engage in defensive strategies (i.e., those with defensive self-esteem) should be especially likely to show positive effects as a result of self-affirmation. This argument directly builds on Study 1 findings, demonstrating that defensive selfesteem individuals have a proclivity to attend to defensive information, as well as Study 2 findings, demonstrating that defensive self-esteem individuals have a proclivity to engage in defensive strategies.
In Study 3, we asked participants to complete the Self-Attributes Questionnaire (SAQ; Pelham & Swann, 1989) after having self-affirmed on either an important or unimportant value (Crocker et al., 2008) . We used the SAQ to compute a discrepancy index between individuals' current and ideal self-views. We hypothesized that self-affirmation on an important value would elicit the largest reduction in SAQ scores among defensive self-esteem individuals.
Method Participants
Eighty undergraduate psychology students (68 females, 12 males, mean age = 19.7 years) from Cardiff University participated in return for course credit.
Materials
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Measures of self-esteem. The measures of self-esteem were the same as those used in Studies 1 and 2.
Self-ideal discrepancy measure. We used in this study a self-ideal discrepancy measure introduced by Pelham and Swann (1989) . Participants first rated their current standing, relative to other college students, on 10 attributes (e.g., emotional stability, intellectual ability, physical attractiveness). Participants made their ratings on a 10-point scale (1 = bottom 5% compared to peers, 10 = top 5% compared to peers). They then indicated where they would ideally like to fall on each of these attributes. We computed a self-ideal discrepancy by subtracting their current-self score (averaged across attributes) from their ideal-self score (averaged across attributes; Pelham & Swann, 1989) .
Manipulation
We manipulated self-affirmation using a commonly used value affirmation task (Crocker et al., 2008) . In the self-affirmation condition, participants first rankordered six values in terms of their personal importance (the values were art, business, politics, religion, science, and social life). They then spent 5 min writing why the value they ranked as most important was important and meaningful to them personally. In the control condition, participants completed the same rank order task, but spent 5 min writing why the value they ranked as least important might be important and meaningful to other people
Procedure
Participants arrived at the lab individually. They responded to a series of questions, two of which were the implicit and explicit measures of self-esteem. Next, they completed either the self-affirmation or control task (as described above).
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Upon completion of the manipulation, participants responded to the self-ideal discrepancy measure and were debriefed.
Results
Preliminary Analyses
The correlation between the implicit and explicit measures of self-esteem was positive (as in the previous two studies) but not significant, r(80) = .18, ns.
Main Analyses
We used the self-ideal discrepancy score as the criterion in a multiple regression, in which we entered the ISE and ESE measures (both standardized) and self-affirmation condition (dummy-coded), along with all interaction terms, as predictors. The analysis revealed a main effect of explicit self-esteem scores.
Overall, higher scores on the explicit measure of self-esteem were associated with lower discrepancy scores, β = -.27, p = .02. This effect was qualified by a significant three-way interaction, β = .28, p = .02. This interaction is depicted in Figure 4 .
Simple slope analyses revealed that defensive self-esteem participants who had self-affirmed reported lower self-ideal discrepancy scores compared to defensive self-esteem participants who had not self-affirmed, β = -.55, p = .05. Simple slope analyses for the remaining combinations of ISE and ESE scores revealed that selfaffirmed individuals with uniformly low self-esteem, reported higher self-ideal discrepancy scores compared to non-affirmed individuals with uniformly low selfesteem, β = .57, p = .02.
Discussion
The aim of Study 3 was to determine if defensive self-esteem individuals are particularly likely to benefit from self-affirmation. Although research on selfaffirmation has demonstrated the wide applicability of this theory, the processes
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GENERAL DISCUSSION
Recent research has devoted considerable attention to the relation between implicit and explicit self-esteem (ISE and ESE), with a focus on individuals who simultaneously score low on ISE measures and high on ESE measures. These individuals have been described as defensive self-esteem individuals (Bosson et al., 2003; Jordan et al., 2009) . The objective of the current research was to provide basic and novel evidence regarding the implications of possessing defensive selfesteem. In Study 1, we assessed whether defensive self-esteem is linked to heightened attention to defensiveness-relevant words. Building upon these results, Study 2 assessed whether individual differences in defensive self-esteem are associated with assessments of attitude strength. Finally, capitalizing on Studies 1
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The results were supportive of the defensiveness perspective of individuals scoring low on ISE and high on ESE. In Study 1, we found that defensive selfesteem individuals were especially likely to exhibit heightened attention to stimuli devoted to the concept of defensiveness (relative to participants with other combinations of ISE and ESE). This constitutes important novel and direct evidence regarding the implications associated with possessing defensive self-esteem. In
Study 2, we found that defensive self-esteem individuals reported strong attitudes relative to others. We observed this pattern when using multiple operationalizations to assess the strength of participants' attitudes toward a single issue, as well as when assessing the strength of participants' attitudes toward multiple objects using a single operationalization of attitude strength. In Study 3, we found that defensive self-esteem individuals who had self-affirmed reported lower actual-ideal selfdiscrepancies compared to defensive self-esteem individuals who had not selfaffirmed. We did not obtain this effect of self-affirmation for individuals with other combinations of ISE and ESE scores. (Olson & Fazio, 2009; Olson, Fazio, & Hermann, 2007) , recent research A C C E P T E D M A N U S C R I P T
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The implications of defensive self-esteem 24 using the name-liking measure found that peer-reports of self-esteem (Schröder-Abé, Gebauer, Schütz, 2011) and well-being (Lei & Gebauer, 2011) correspond more closely with name-liking (compared to explicitly measured selfesteem) when peer-reports stem from close others, who have good insight into the target's "true self" (Dijksterhuis, Albers, & Bongers, 2009) . At the same time, these peer-reports correspond more closely with explicitly measured self-esteem (compared to name-liking) when peer-reports stem from mere acquaintances, who predominately observe participants' "presented self" (Leary, 1995) . Additionally, and consistent with the MODE framework, Cai, Sedikides et al. (2011) found that displays of modesty boosted self-esteem among Chinese participants, but because explicitly expressing high self-esteem violates the Chinese modesty norm, the effect was only found on implicit measures, including name-liking. It is worth noting that Study 2 implemented different operationalizations and measures of attitude strength. One important distinction across indices of attitude strength is whether a measure is meta-attitudinal versus operative (Bassili, 1996) .
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Meta-attitudinal indices are those in which a response is based on a respondent's conscious impressions of their own attitude (e.g., "How extreme is your attitude?"), whereas an operative index is one that is derived from the processes related to the judgment (e.g., a response latency measure of accessibility). Study 2 included both meta-attitudinal and operative measures. The use of both types of measures helps to ascertain the degree to which the reports of attitude strength among defensive self-esteem individuals might represent a deliberative strategy used by these individuals to consciously bolster their self-evaluation. To the extent that the effect represents a deliberate effort to bolster the self (i.e., desiring more strength), one might expect the present pattern of findings to be especially prominent for (or even limited to) measures that require a deliberate evaluation of the strength of one's attitude. That said, the comparable pattern of results across meta-attitudinal and operative indices implies that the effects may reflect more than a deliberate effort to present oneself as possessing strong attitudes. For example, in addition to wanting to express greater strength, perhaps these individuals have an enhanced motivation to evaluate information (see Jarvis & Petty, 1996) . This is an issue that can be addressed in future research.
The present results are also relevant to research on attitudes and visual attention, as well as research showing how information processing is affected by implicit-explicit discrepancies. Regarding the former line of inquiry, the present results are consistent with the findings of Roskos-Ewoldsen and Fazio (1992) . In the present context, a construct that is likely to be more accessible among certain individuals was found to elicit greater visual attention. Regarding the latter line of research, Briñol et al. (2006) found that individuals with a discrepancy between ISE and ESE were most likely to deeply process persuasive information framed as A C C E P T E D M A N U S C R I P T
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The implications of defensive self-esteem 26 relevant to the discrepant construct. That individuals low in ISE and high in ESE visually attend to discrepancy relevant, defensive information is convergent with Briñol and colleagues' findings.
Another provocative feature of this research is that it supports the use of individual differences in ISE and ESE as a potential measure of the psychological functions fulfilled by an individual's attitude. Previous research has taken the perspective that there are individual differences in the extent to which attitudes are likely to fulfill a particular function (DeBono, 1987; Petty & Wegener, 1998 The values represent ±1 SD from the mean.
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Research highlights
Dear Michael Olson, Thank you very much for inviting us to revise and resubmit our manuscript -D-10-009330070 -to JESP (please note the manuscript's new title). We wish to thank you and the reviewers for the helpful comments that were provided on the original version of the manuscript. We are pleased that you had a favorable attitude toward the research. Here, we briefly highlight the revisions that have been made to the paper. A detailed response to reviewer comments is attached in a separate file. 1. We present more compelling evidence regarding the contribution of the research. This has been addressed by providing an additional study that provides further support for the paper's main premise.
2.
Similarly, we have explained more carefully why past evidence regarding defensive self-esteem is insufficient, indirect, and sometimes even contradictory.
3.
We present a more compelling case to further justify the name-liking measure as our implicit measure of self-esteem. This is done using different strands of evidence and argument.
4.
We consider our results in relation to MODE-model inspired research on responses to explicit measures of attitude.
5.
We respond to all other queries noted in your cover letter.
6.
We address the additional comments raised by the individual reviewers.
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Footnotes
1 Throughout the paper, we often use terminology such as "the ISE and ESE measures" to refer to the implicit and explicit measures of self-esteem. Similarly, when we refer to "low ISE / high ESE individuals" we refer to individuals scoring low an implicit measure of ISE and high on a measure of ESE. This is done for the sake of parsimony.
